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Colony Products

This award is in recognition of Colony Products’ stellar reputation
and trust among customers and industry peers, evident in the numerous
nominations we received from our subscribers. Colony Products
emerged as the Buyer’s Choice for Qils, Fats and Release Agents
2025 after an exhaustive evaluation by an expert panel of C-level
executives, industry thought leaders, and our editorial board.
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Buyer’s Choice for Oils, Fats and Release Agents 2025

Colony Products
Crafting the Future of

Ingredients

ince 1948, Colony Products has been more than
just a manufacturer of oils, fats, and release
agents—it has been a trusted partner in progress
for companies seeking excellence, consistency,
and innovation.

A family-owned business spanning four generations, the
company has built its reputation on a commitment to food
safety, customization, and customer-first service. Today, under
the leadership of President Michelle Graham, Colony Products
is redefining what it means to be a reliable and forward-
thinking supplier in an ever-evolving industry.

What distinguishes Colony Products is its long-standing
presence and its ability to adapt, pivot, and thrive amid
changing market conditions. In a landscape marked by shifting
consumer preferences, supply chain unpredictability, and
increasing regulatory scrutiny, the company stands out by
addressing modern challenges with agility and foresight.

Graham succinctly captures this ethos: “We’re small
enough to be flexible, quick, and personal—but large enough
to have excellent purchasing power and a strong network of
suppliers.”

Commitment to Custom Food Safety Solutions
One of the key concerns facing Colony Products’ customers
today is navigating the complex terrain of food safety and
ingredient transparency. With growing awareness around
sustainability and clean labeling, brands are being pushed to
seek products that are nutritionally aligned with consumer
expectations, ethically sourced, and environmentally sound.

Colony Products’ deep integration within the U.S.
manufacturing landscape provides its clients with a rare blend
of security and agility. Most of its ingredients are sourced
from domestic suppliers, which gives clients peace of mind in
a world where global supply chain disruptions are increasingly
common.
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Colony Products is GFSI-certified and has consistently
received top-tier ratings—including AA and AA+—even
through unannounced audits, a testament to its relentless
commitment to quality and compliance. However,
certifications alone do not define the company. Its ability to
translate high standards into actionable, customer-specific
solutions makes Colony an indispensable partner.

Precision Blending, Trusted Sourcing
The company’s product portfolio is broad and meticulously
curated, including everything from vegetable and mineral

oils to complex custom-release agents and specialty blends
tailored to meet specific production or nutritional goals.
Whether a client needs an allergen-free, kosher, halal, or
non-GMO project-certified product, Colony Products offers

it with both confidence and credibility. Its oils are used in
various industries, extending beyond food manufacturing into
cosmetics, pharmaceuticals, and even soap production.

The company’s personalized approach to blending and
sourcing is at the heart of this robust offering. Colony Products
doesn’t merely sell oils; it engineers them to fit seamlessly
into a customer’s unique production process. Clients often
come to the company with partial information—sometimes
only a sample of a product they’re hoping to replicate—and
Colony Products’ team expertly reverse-engineers a solution.
This service blends scientific precision with creative problem-
solving and has become one of the company’s most celebrated
capabilities.

We’re small enough to

be flexible, quick, and
personal—but large enough
to have excellent purchasing
power and a strong network
of suppliers

According to Graham, “They may not know what’s in it, but
they know the result they need. We get them there.”

This focus on customization and collaboration doesn’t end
once a blend is created. Colony Products supports its customers
throughout their product lifecycle—from order to delivery—
ensuring transparency, consistent communication, and
dependable turnaround times. The company’s ability to adapt to
client needs with rapid product matching and seamless logistics
has won the loyalty of long-time customers and attracted
new business from those looking to escape the uncertainty of
importing or fluctuating international prices.

One Partner. Endless Possibilities.

For Colony Products, relationships are everything. Many

of its team members have been with the company for years,
meaning customers build real rapport with people they can
count on season after season. This stability and familiarity
are increasingly rare in the industry and are often cited by
customers as key reasons they repeatedly choose to return to
Colony Products.

While some competitors focus narrowly on niche segments,
Colony Products has taken a more expansive view of its role in
the market. Though originally rooted in pan-release agents and
bakery oils, the company has steadily evolved into a one-stop
shop for various ingredient solutions. This evolution reflects
a deliberate shift from being merely a custom blender to

becoming a full-spectrum ingredient supplier.

Today, Colony Products serves clients across the entire
food spectrum, from snack and bread manufacturers to
specialty food processors. Beyond food, it has found its way
into cosmetic labs and pharmaceutical facilities—proof that its
oils and release agents meet the exacting standards of various
sectors.

Where Legacy Fuels Leadership

Graham’s vision for the company remains both grounded and
ambitious. She carries the legacy of her great-grandfather, who
founded the company, and honors it with tradition and progress.

“I’'m constantly looking for ways to make those who’ve run
the company before me proud,” she reflects.

This sense of stewardship is more than sentimental; it
drives her to pursue excellence in every product and service
Colony Products offers.

Ultimately, what sets Colony Products apart is its integrity.
Pricing is fair, communication is transparent, and service is
exceptional. As industries continue to demand more from their
suppliers—more sustainability, flexibility, and innovation—
Colony Products is ready not just to meet those expectations but
to exceed them.

In an age where many companies are trying to do more with
less, Colony Products remains proof that doing more with better
is still the best formula for success. With its unmatched history,
customer-driven focus, and deep expertise in oils and release
agents, the company is not just keeping up with the future—it’s
helping shape it. FB



